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Do  not  assume  content  reflects  current  scientific 
knowledge,  policies,  or  practices 


ORCHARD  DIVIDENDS 

WHEN  a proposition  is  presented  to  a business 
man  he  naturally  asks:  “How  much  will  it 
pay  ? Is  it  safe  ? ” and  in  the  last  analysis 
these  two  questions  are  the  foundation  stones  or  start- 
ing point  of  every  transaction,  whether  for  business  or 
pleasure.  Cost  is  a secondary  consideration,  providing 
the  returns  or  dividends  are  great  enough. 

The  “Country  Gentleman”  a few  years  ago  stated: 
“We  don’t  know  of  any  bank  stock  paying  as  well  as 
a good  orchard.”  The  truth  of  this  statement  is  more 
apparent  to-day  than  it  was  when  this  was  written, 
but  it  all  depends  on  the  qualifying  adjective  “good.” 
You  probably  have  an  orchard,  else  “Orchard  Divi- 
dends” would  not  interest  you.  Is  it  a poor,  neglected 
orchard  and  you  wish  to  make  it  a good  orchard  pay- 
ing better  dividends  than  the  best  bank  stock  ? Or 
is  it  already  ,±  good  orchard  and  you  wish  to  make  it 
better  and  more  fruitful  ? 

There  was  a time  when  the  careful  selection  of 
varieties  and  stock  planted  in  good  ground  required 
only  time  and  a little  pruning  to  make  a good  orchard, 
but  with  the  inroads  made  by  scale  and  fungous  dis- 
eases, this  is  impossible  to-day  unless  it  is  supplemented 
by  eternal  vigilance  and  labor  intelligently  applied.  In 
other  words,  work  and  spray  and  pray  while  you  do 
so,  and  we  know  of  nothing  that  will  give  greater 
returns  for  the  amount  of  labor  expended. 

Mr.  C.  H.  Fairty,  of  New  Canaan,  Conn.,  after  using 
“SCALECIDE”  once,  writes : “And  the  result  was 
that  I picked  1 85  barrels  from  trees  that  have  not 
given  me  five  barrels  of  eatable  apples  in  the  last  six 
or  seven  years.  I think  your  preparation  must  be  a 
wonderful  help  to  the  public.” 


SPRAYING 


Thus  it  would  seem  that  no  one  factor  enters  so 
largely  in  the  economics  of  the  orchardist  as  spraying, 
including  object,  time,  manner,  and  material  used. 
Of  first  importance  is  spraying  for  scale  insects  and 
fungous  troubles  that  are  controllable  during  the  dor- 
mant season.  There  are  several  approved  materials 
for  this  spraying,  but  we  can  demonstrate  to  any  un- 
prejudiced mind,  or  to  the  man  who  will  not  let  his 
prejudice  stand  in  the  way  of  larger  profits,  that  no 
material  will  kill  a larger  percentage  of  scale  with  as 
little  labor  and  inconvenience  in  application,  with  less 
damage  to  apparatus  or  operator,  or  with  greater 
invigorating  effect  on  the  trees  than  “SCALECIDE.” 
In  other  words,  SCALECIDE  ” gives  the  greatest 
returns  for  money,  time,  and  labor  expended. 

LARGEST  ORCHARD  DIVIDENDS 


Mr.  Roy  Lamer,  of  Cobden,  III,  sold  $12,361 
worth  of  peaches  from  2000  trees,  and  one  of  his 
neighbors  sold  $1008  worth  from  65  trees  treated 
for  several  years  with  “ SCALECIDE.” 

Mr.  A.  J.  Evans,  of  Byron,  Ga.,  shipped  98  carloads  of 
peaches  from  30,000  three-year-old  peach  trees  treated 
with  “ SCALECIDE  ” since  planting,  and  1 40  car- 
loads when  four  years  old. 

Mr.  Edwin  C.  Tyson,  of  Flora  Dale,  Pa.,  sold  $960 
worth  of  apples  from  54  trees  that  five  years  ago  he 
considered  no  good  and  started  to  take  out.  These 
trees  have  had  nine  successive  applications  of 

“SCALECIDE.” 

Mr.  George  T.  Powell,  of  Ghent,  N.  Y.,  who  has 
used  “ SCALECIDE  ” exclusively  for  the  past  five 
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